
Non-commercial Traders

Key Differences

Tips for Using Commercial vs Non-commercial Data

Focus on net positions and their changes over time

Compare current positions to historical extremes

Consider the overall market context when interpreting the data

Use this information as part of a broader market analysis strategy, 
not in isolation

Importance in Market Analysis

COMMERCIAL VS 
NON-COMMERCIAL TRADERS
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In futures markets, traders are classified into two main 
categories: commercial and non-commercial.

 This classification is based on their trading motivations and 
is reported in the Commitment of Traders (CoT) report.

Trading Motivation:
• Commercial: Risk management and hedging
• Non-commercial: Profit-seeking and speculation

Market Knowledge:
• Commercial: Deep understanding of supply and 
demand fundamentals
• Non-commercial: Often rely more on technical • Non-commercial: Often rely more on technical 
analysis and market trends

Position Holding:
• Commercial: Generally hold positions for longer periods

• Non-commercial: May have shorter holding periods
and more frequent trading

1. Definition:
• Speculators who trade futures contracts for profit rather than hedging

2. Characteristics:
• Often include hedge funds, managed futures funds, and

 individual traders
• Typically trend followers
• Can create significant price movements due to large position sizes• Can create significant price movements due to large position sizes

1. Definition:
• Entities that use futures contracts to hedge risks 
related to their business operations

2. Characteristics:
• Often producers, processors, or users of the underlying commodity

• Typically take the opposite side of the general market trend

• • Considered "smart money" due to their in-depth market knowledge

Commercial Traders

1. Contrarian Approach:
•  Consider taking positions opposite to extreme 
non-commercial positions

2. Trend Following:
•  Align trades with non-commercial positions for 
potential trend continuation

3. Divergence Trading:3. Divergence Trading:
•  Look for divergences between price action 
and commercial/non-commercial positioning

4. Support/Resistance Levels:
•  Use extreme positioning levels as potential 
support/resistance areas

Trading Strategies Based on
Trader Classifications

1. Sentiment Indicator:
• Commercial positions often viewed as a contrarian indicator
• Non-commercial positions can indicate market trends 
and potential reversals

2. Market Imbalances:
•  Large discrepancies between commercial and
non-commercial positions can signal potential turning pointsnon-commercial positions can signal potential turning points

3. Price Manipulation:
• Understanding large trader positions can help identify
potential market manipulations
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Risk Management Considerations
1. Use commercial/non-commercial data in conjunction 
with other technical and fundamental analysis

2. Be aware that CoT data is released with a delay and 
may not reflect current market conditions

3. Avoid over-relying on any single indicator,
including trader classification data

Limitations
Data is only available for futures markets

Reporting is delayed (published weekly with a 3-day lag)

Does not account for options positions or
over-the-counter trades

Classifications may not always accurately reflect
a trader's true intentions


